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Ireland – a nation of festival lovers ………



 Repayment over longer terms – 1 year for working capital and 3/5 years for capital 
investment 

 Long term sustainability of the business  - not a one off event 

 Some security to support a finance application 

 Demonstrate market demand or a particular market niche/gap 

 Lenders are often uncomfortable with the idea of “Build it and they will come”

The challenges in funding an event vs a business 

What lenders typically look for:  



Promoterôs 

character &  

integrity Can all influence a 
lending decision 

Key considerations for the business promoter

Commitment 

to the 

business 

including 

financial 

Skills & 

experience 

relevant to the 

business  

Credit history & 

attitude to debt

Previous projects ï

successes & failures 

Connections- who 

else is involved



Funding Options – Investor vs Lender  

Investors 

Å Equity stake in the business – usually higher risk for 
higher return  

Å Not entitled to guaranteed return on his investment -
enjoys a share of the profits or suffers a loss 

Å Can influence the decision making process within a 
business to maximise return on investment 

Å The investor is the last to get paid

Lenders

Å Loan to a business at a specified interest rate and 
repaid over a specific period of time  - lower risk 

Å ‘Predictable’ form of funding for the business 

Å Lending decision usually based on the promoter 
and capacity to repay 

Å Personal guarantees may be required 

Å Biggest issue for the lender – getting the money 
back!

Å Deciding on whether to borrow money or to take on investors can be tricky! 

Å A tax advisor can be very important in helping you come to the right decision

Å Your own tax situation, the tax situation of the people who may invest, the terms & conditions of a loan, and the type of 
business entity you have are all likely to influence your choice



A little bit about Microfinance Ireland  
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Not for profit lender, established by 
the Government in 2012 to support 

job creation and enterprise 
development 

Work in close partnership with the 
Local Enterprise Offices (LEOs) 

nationally – formal protocol in place 
through Enterprise Ireland 

We provide alternative loan funding
to assist micro-businesses who may 

be finding it difficult to access 
finance through commercial lenders  

Small team, Dublin based with an 
external panel of 24 Credit 

Assessors based around the country 

Microfinance Loan Offering 

• Unsecured Loans from €2,000 to €25,000 for commercially viable 
business proposals 

• Both new /existing businesses with <10 staff and annual turnover 
less than €2M

• Sole Traders, Partnerships and Limited Companies from any sector 
considered 

• Must support the creation /retention of a minimum of one job 

• Co-funding with other lenders e.g. Banks, Investors, 

• Repayment terms– typically 3 years for working capital and 5 years 
for capital investment (machinery, equipment etc) 

• Fixed interest rate of 8.8% - discount of 1% if application is 
submitted through the Local Enterprise Office 



Questions? 


